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The quote is still in the pipeline. Nobody has said no.

$84 , 600 CUSTOM FRAME ASSEMBLY The quote never died. It jllSt

went qulet.
Quote sent No response No response Still open Nobody is quite sure what the next move is.
AFTER
Quotes stay open indefinitely Every quote has an age
Follow-up depends on memory Every open quote has an owner
Nobody sees which quotes are aging Next actions are visible
Sales activity is hard to trace Quiet quotes return to attention
e THE SYSTEM @=s AT SUMMARIZES emms AUTOMATION SURFACES emms A PERSON DECIDES
A quiet quote still needs a next decision.
01 RECORD
(@) DAY 19 | HUMAN CHECKPOINT
Quote + value logged
L]
o © ke What does the silence mean?

Days open tracked .
A person decides the next move.

O 83 SURFACE () Value Age Buyer history Last contact Strategic fit Known timing
Quiet quote surfaced
Quote complexity

O 04 CONTEXT catll Wait Reframe Ask Escalate Close

Activity + buyer history
The system presents evidence. A person interprets it.

DECISION WRITTEN BACK

ACT RECORD REMIND ESCALATE LEARN
Chosen next action Outcome recorded Review scheduled Aging quote surfaced Reason recorded

e THE HUMAN LINE

Let the system Let the people

Track Age Surface Interpret Call Ask
Summarize Remind Remember Reframe Negotiate Decide

The system keeps the quote visible. People decide what the silence means.

Good opportunities should szay visible
until someone makes a decision.

BloomBound builds sales systems that keep the next decision in view.
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